
Consolidated Results by Segment (in 000s)

Condensed Consolidated Statements of Income (Unaudited – in 000s, Except per Share Amounts)

Revenues:
Private Client Group $ 484,780 $ 370,719 $ 1,409,761 $ 1,136,305
Capital Markets 154,077 138,524 437,620 391,243 
Asset Management 49,296 40,069 147,910 132,870
Raymond James Bank 69,647 80,747 210,099 273,322
Emerging Markets 4,391 3,208 11,993 10,628 
Stock Loan/Borrow 2,573 2,361 6,666 8,258)
Proprietary Capital 4,445 9,881 17,093 9,780
Other 2,217 3,203 6,013 4,587
Intersegment Eliminations (7,814) (11,789) (30,887) (42,497)
Total Revenues $ 763,612 $ 636,923 $ 2,216,268 $ 1,924,496

Pre-Tax Income:
Private Client Group $ 44,792 $ 18,321 $ 113,047 $ 62,587
Capital Markets 19,623 20,224 53,016 50,495
Asset Management 12,152 6,691 35,453 20,669
Raymond James Bank 29,185 27,406 84,644 69,616
Emerging Markets (1,109) (1,311) (4,091) (4,065)
Stock Loan/Borrow 720 885 2,053 2,955
Proprietary Capital 3,090 (308) 2,236 (1,354)
Other (10,942) 401 (29,803) (14,012)
Pre-Tax Income $ 97,511 $ 72,309 $ 256,555 $ 186,891

Three Months Ended Nine Months Ended
June 30, 2010 June 30, 2009 June 30, 2010 June 30, 2009

Revenues:
Securities Commissions and Fees $ 505,246 $ 405,925 $ 1,453,699 $ 1,193,855
Investment Banking 41,914 20,586 112,471 59,320
Investment Advisory Fees 44,318 32,229 130,511 110,954
Interest 92,780 98,037 277,427 349,722
Net Trading Profi ts 3,047 13,272 24,854 35,213
Financial Service Fees 41,718 30,909 117,786 94,849
Other 34,589 35,965 99,520 80,583

Total Revenues 763,612 636,923 2,216,268 1,924,496
Interest Expense 16,239 7,453 47,489 46,088

Net Revenues 747,373 629,470 2,168,779 1,878,408
Non-Interest Expenses:

Compensation, Commissions and Benefi ts 513,676 406,809 1,482,174 1,217,965
Communications and Information Processing 29,995 26,690 90,514 91,869
Occupancy and Equipment Costs 26,679 26,299 79,286 77,679
Clearance and Floor Brokerage 9,480 8,377 26,810 24,429
Business Development 18,878 18,652 59,373 62,193
Investment Advisory Fees 6,988 5,049 20,373 17,888
Bank Loan Loss Provision 17,098 29,790 59,870 129,639
Other 29,232 31,114 93,711 77,173

Total Non-Interest Expenses 652,026 552,780 1,912,111 1,698,835
Income Including Noncontrolling Interests and 

Before Provision for Income Taxes 95,347 76,690 256,668 179,573

Provision for Income Taxes 36,824 29,714 97,337 77,110
Net Income (Loss) Including Noncontrolling Interests 58,523 46,976 159,331 102,463
Net Income (Loss) Attributable to Noncontrolling Interests (2,164) 4,381 113 (7,318)
Net Income Attributable to 

Raymond James Financial, Inc. $ 60,687 $ 42,595 $ 159,218 $ 109,781
Net Income per Common Share – Diluted $ 0.48 $ 0.35 $ 1.28 $  0.90
Weighted Average Common and Common 

Equivalent Shares Outstanding – Diluted 120,019 117,951 119,456 117,064

corporate profile

Raymond James Financial is a diversifi ed fi nancial 

services holding company whose subsidiaries engage 

primarily in investment and fi nancial planning, including 

securities and insurance brokerage, investment banking, 

asset management, banking and cash management, 

and trust services. Its three wholly owned broker/

dealers (Raymond James & Associates, Raymond 

James Financial Services and Raymond James Ltd.) 

and Raymond James Investment Services Limited, a 

majority-owned independent contractor subsidiary in 

the United Kingdom, have more than 5,300 fi nancial 

advisors serving approximately 1.9 million accounts in 

more than 2,300 locations throughout the United States, 

Canada and overseas. In addition, total client assets 

are currently approximately $231 billion, of which 

about $27.5 billion are managed by the fi rm’s asset 

management subsidiaries. Established in 1962 and a 

public company since 1983, Raymond James Financial 

is listed on the New York Stock Exchange and its shares 

are currently owned by more than 18,000 individual 

and institutional investors.
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In spite of the steep correction in the latter part of the June quarter, 

which was occasioned by the preceding extended, dramatic recovery 

following the March 2009 lows, our forecast of a slowly improving, 

volatile equity market remains intact. That recovery continues to 

be fueled by improving corporate earnings, even though consumer 

demand remains depressed by intransigent unemployment. In short, 

business spending and hiring remain constrained by an understand-

able fear of another down leg in the economy. Nonetheless, both 

hiring and spending will improve deliberately as cash coffers continue 

to grow, although economic growth may be sporadic.

As described in the second-quarter report, Raymond James contin-

ues to benefit from the improving conditions in the financial markets 

and the growing belief that the worst of the financial storm has 

passed. Led by growth in almost all our revenue sources except net 

interest income, net revenues in the June quarter increased a robust 

19% to $747 million. Accentuated by the benefit of operating lever-

age, Raymond James Financial’s net income surged 42% to $60.7 

million. Diluted earnings per share were $0.48 contrasted to $0.35 

in last year’s third quarter and $0.45 in the immediately preceding 

quarter. The average annualized after-tax rate of return on equity in 

the quarter was a recovering 11.1%, which is still below our target of 

over 15%. Book value per share grew to $18.49 on June 30.

For the first nine months of our 2010 fiscal year, net revenues were 

almost $2.2 billion, representing a 15% increase over last year. 

Correspondingly, net income of $159 million exceeded last year’s 

comparable results by 45%. Accordingly, diluted earnings per share 

were $1.28, contrasted to $0.90 for the same period last year.

The Private Client Group led the improvement in the June quarter  

as pre-tax profits of $45 million increased 144% over last year on a 

31% increase in revenues. These results reflect much higher assets  

in clients’ accounts from a combination of market appreciation, 

past recruiting success and growing investor confidence. Capital 

Markets was basically flat with the previous year as Fixed Income’s 

trading results and commission volumes declined from last year’s 

unsustainable levels, while Equity Capital Markets in the United 

States and Canada improved profitability enough to offset almost  

all of Fixed Income’s decline.

The remarkable incremental margins in Asset Management resulted in 

an 82% increase in pre-tax net income as revenues grew 23%, result-

ing from higher assets under management from net sales and market 

appreciation. Raymond James Bank suffered a 14% decline in revenues 

as interest revenues declined due to a continuation of lower loan bal-

ances. However, there was net loan growth in the last two months of 

the quarter as new loans more than offset the continuing high rate of 

loan pay-downs resulting from favorable corporate borrower cash flows. 

The loan loss provision also declined from $29.8 million in last year’s 

June quarter to $17.1 million this year as the growth in problem loans is 

beginning to abate.

The third quarter was another excellent quarter for achievements 

related to the attributes that have enabled Raymond James to earn 

superior financial results, even in an adverse environment. Essentially, 

these accolades celebrate the quality of our people in all segments of 

our firm. For the second consecutive year, our Canadian subsidiary, 

Raymond James, Ltd., has ranked highest in investor satisfaction 

among Canadian full-service brokerage firms, according to the 2010 

J.D. Power and Associates survey, which proves that an independent 

firm, committed to delivering Service 1stSM, can compete with the large 

bank-owned brokerage firms in Canada. At the same time, here in 

Florida Raymond James has been recognized among the state’s “Best 

Places to Work” by the Tampa Bay Business Journal in the “Biggest” 

category (100 employees and up).

Research is one of our core competencies. The following includes 

the accolades received during the third quarter, exemplifying why 

our research product is growing in stature among institutional clients 

worldwide. In the Forbes/Zacks Investment Research Survey, which 

identifies top analysts based on buy, sell and hold advice, as well as 

earnings forecast accuracy, Raymond James placed third, with nine 

analysts receiving a total of 15 awards. Bill Fisher and Jim Rollyson 

were recognized as two of the “Dazzling Dozen,” a list of the top 12 

analysts with the best overall corporate scores for estimating earnings 

and stock-picking, across all industry sectors. The Financial Times in 

conjunction with Starmine, a leading research performance consultant, 

announced its 2009 analyst awards for stock selection and earnings 

estimate accuracy. Raymond James analysts earned 11 awards, ranking 

the firm 10th in the industry. Marshall Adkins and Jim Rollyson were 

each recognized as top-10 stock-pickers in the United States among 

1,800 qualified for evaluation. Finally, six Raymond James analysts 

were named award winners in their respective sectors in the Wall 

Street Journal’s 18th Annual “Best on the Street” survey.

Our financial advisors also continue to garner recognition in the  

industry. Four Raymond James advisors made the Barron’s “Top 

100 Women Advisors for 2010” list: Margaret Starner, Judith 

McGee, Charlene Carter and Sherri Stephens. The firm dominated 

Bank Investment Consultant’s “Top 20 Program Manager” list. Our 

Financial Institutions Division was recognized with 12 program 

managers, including the top six. Margaret Starner recently ranked 

among Wealth Manager’s “Top 50 Women in Wealth Management.”

Investment Banking’s Jim Bunn, co-head of the Business Services 

sector, recently was named to Investment Dealer’s Digest’s “40 under 

40” list, which recognizes the industry’s leading up-and-comers.

We expect business to continue to mirror the recovery in the 

economy. Although our Private Client Group, Asset Management 

Group, Capital Markets and RJ Bank businesses have recovered 

dramatically since March 2009, considerable latent capacity 

remains based on past levels of productivity and materially higher 

levels of producers in our business units, resulting from recruiting 

during the financial maelstrom. We remain optimistic about the 

opportunities for growth in 2010-2011.

Sincerely,

Thomas A. James	 Paul C. Reilly 

Chairman	 CEO 

August 3, 2010

Dear Fellow Shareholder,

June 30, 2010 September 30, 2009
Assets:

Cash and Cash Equivalents $ 866,196 $ 2,306,085
Assets Segregated Pursuant to Federal Regulations 2,238,133 2,310,261
Securities Purchased under Agreements to Resell 291,428 2,306,186
Financial Instruments 1,322,743 1,231,907
Receivables 9,061,499 9,052,718
Property and Equipment, Net 175,603 186,232
Other Assets 924,577 833,339

$ 14,880,179 $ 18,226,728
Liabilities and Shareholders’ Equity:

Loans Payable $ 497,002 $ 1,428,278
Payables 11,350,068 14,038,298
Trading Securities Sold But Not Yet Purchased 85,737 93,376
Securities Sold under Agreements to Repurchase 143,163 102,758
Other Liabilities 338,289 330,879

Total Liabilities $ 12,414,259 $ 15,993,589
Total Equity Attributable to Raymond James Financial, Inc. $ 2,219,392 $ 2,032,463
Noncontrolling Interests 246,528 200,676
Total Equity $ 2,465,920 $ 2,233,139

$ 14,880,179 $ 18,226,728

Condensed Consolidated Balance Sheet (Unaudited – in 000s)
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